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Introducing
|G Wealth Management

Creating Financial Security for the whole family.



Committed to your financial well-being

What you can expect:

A commitment to your financial well-being.

Our industry leading approach to
financial planning.

Exclusive access to world class asset managers.

Highly personalized service and dedicated
advisor across generations of your family.

Highest standard of professional advice. Fiduciary
duty.
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A Wealth Management leader in Canada

Inspiring confidence for over 90 years:
* Canadian owned and operated since 1926
* Over 2,000 advisor practices in Canada

» $109B in assets under advisement”

* Proprietary |G Living Plan™ — a sophisticated, I WEALTH
interactive financial planning experience MANAGEMENT
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* Access to world-leading asset management expertise ¢ ° 3 * e
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Uniquely positioned in the Canadian marketplace
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Commitment to local and global communities

IG Wealth Management community investment and partnerships

EMPOWER IG miuﬁlliTGHEMENT
I p

! YOUR TOMORROW WALK FOR & Prosper Canada Answering the call |
: Building financial confidence together ALZHEIMER,S p c F E E g i
* For over 90 years, +$100M in support to the communities where we live, work and play « ‘Answering the call COVID-19 pandemic response, delivering support to

. . Canada’s small and medium-sized businesses and their communities
* Annually, more than S7M in community support across Canada, and $1.6M allocated

directly by regional offices at the grassroots level

IGM & |G Wealth Management commitments for a more sustainable future
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Advocate and ally for Canadians living with a Disability

Local community investment and partnerships

(I
“-.._Inclusion for Life 4 : I I I I
( ) au 'Sm I\, between friends DDRC
. o . connecting-growing-belonging
children’s link Q@ﬂ ups and downs @GEITZIFED el
— L' Calgary Down Syndrome Association
* Volunteer to provide services, education and financial support to local organizations « 2019, recipient of the Everyone Belongs “Inclusion Award”

fostering inclusion and community access

*(Developmental Disability Rehabilitation Services)

Commitment for a more accessible, inclusive and secure future

disability
without

poverty

le handicap
sans
pauvreté
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Disabled Canadians and their families face similar financial
challenges

Now more than ever, it is important
to get financial advice because:

Volatility and constant change impact all investors, the
disabled often face higher levels of both need and uncertainty

Disabled Canadians experience workplace challenges
and government programs are simply not enough

Funding programs are complex, ever changing and carry
burdensome application processes

Supports have impractical cut-offs, which negatively impact
the ability to secure a comfortable and healthy future

All Canadians are living longer which means we need to
think differently about how we save for all our futures
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Our focus: Everyone’s financial well-being

We offer a holistic approach to managing your wealth by considering all dimensions of your and your dependents
financial life and developing strategies to meet your short and long-term needs.

We are committed to: -
* Simplifying your entire financial plan

* Creating peace of mind by reducing your financial
concerns.

* Guiding you through critical financial events and
the ever changing landscape of federal, provincial
and municipal programs

* Delivering tax-efficient strategies that improve
your and your dependents financial position

* Proactively adjusting your plan as opportunities
are identified
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What is the extra we do for you

Our service includes:

Application and oversight of the disability tax credit,
and all other tax credits, measures, and benefits

Access and support to navigate programs, FSCD, PUFF,
early childhood, educational supports, and extra
curricular

Transitioning to adulthood support, AISH, PDD,
Guardianship, Trusteeship

Deeper understanding of how to manage and leverage
the registered disability saving plan

Estate planning including discretionary or Henson
trusts, wills, POA and PD

Ensuring the use of all available strategies such as: rollovers
and insured investment planning for your dependent

The creation of a Living Planw for both you and and for
your dependent

Working with a advocate and ally, who is committed to
progressing the status of Canadians living with a disability
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Discover six dimensions of financial well-being

Managing cash flow
Examine cash and credit requirements,
deliver flexibility to achieve goals.

Sharing your wealth
Establish an estate plan.

Optimizing your retirement Your Preparing for the unexpected

Manage retirement risks, f S . . Develop strategies that
& ) financial p SrAtes |
preserve capital, ! protect, preserve and provide

and create income. e weII-being for loved ones.

Maximizing your business success
Synchronize and enhance personal and
business plans.

Planning for major expenditures
Make goals a reality.

I WEALTH

10 MANAGEMENT



Experience our next generation |G Living Plan

Key features and benefits:

* Complete snapshot of your whole financial picture

“What if” scenarios analysis

Plan with even more confidence

Easily monitor your progress to your goals

Far greater collaboration and real-time access

|G Living Plan Assessment:
Score out of 100 and personal recommendations
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Keeping you on track to meet your financial goals

Your IG Living Plan is proactively monitored and updated. We stay on top of these key areas of your financial life:

12

Goals

A look at whether you’re on
track to meet or exceed your
financial goals.

Assets
An outline of the assets you're
holding and whether your current

portfolio is right for your situation.

Insurance

An assessment of whether you
have enough insurance to keep
you financially secure during an
unexpected event.

Cash flow

A look at how much you’re saving
versus how much you’re spending
and ideas on how to adjust.

Probability

A determination of how
likely you are to reach
your goals.

Net worth

A summary of your net worth,
which is the total value of your
assets minus your debts.

Your IG Living Plan Assessment

This report comes with a score and a list
of recommendations that relate to the
six dimensions of financial well-being.
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Our process: Creating your IG Living Plan

There’s no such thing as a one-size-fits-all approach to financial planning, so our five-step process begins by

understanding what really matters to you.

Discover & clarify
your values, dreams,
goals and concerns
to help us tailor our
relationship with you
and prioritize your
financial needs

13

Analyze & explore
concepts and
scenarios to apply to
your personal
situation that
minimizes taxes,
mitigates risk and

protects your wealth.

Develop & present
a holistic financial
plan —your IG Living
Plan — that also
integrates your
customized
investment program

Finalize &

implement

the custom strategies
in your IG Living Plan
that synchronizes all
dimensions of your
financial well-being

Proactively service

& respond

as your life, family
circumstances and
markets change — we
will identify and
present all relevant
scenarios before
adjusting any
element of your

|G Living Plan
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Investment advice and category leading performance

Our investment philosophy includes:

Partnering with top performing asset managers across
the globe, because no single manager can do it all.

Offering solutions that meet the investment needs of all

A fundamental belief that diversification is the
cornerstone of any portfolio.

A rigorous selection and monitoring process with world
class asset managers.

Access to investments typically only available to
institutional investors.
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Canadians, from the straightforward to the most complex.

@ ARISTOTLE seurrGoopman BlackRock.
|1| O FIDELITY
A -
L) ChinaAMC INVESTMENTS
BRISTOLGATE CANADA?
@ JARISLOWSKY FRASER JPMorgan
FRANKLIN TEMPLETON SLOBAL INVESTHENT MANAGEMENT Asset Management

INVESTMENTS

g2y wackenze  Northleaf 77 PanAgora

PiMCO @Putnam ((\Sagard

INVESTMENTS

. WELLINGTON
T.Rowel’nceﬁ MANAGEMENT®
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Solutions for everyone’s investment needs

Including a wide selection of options with industry leading risk-adjusted performance exclusive to IG clients

Grow capital and provide income

Portfolio building blocks

IG Mutual Funds:

A selection of top performing mandates
that can be used as building blocks for
any portfolio objective

Professionally managed
portfolio solutions

iProfile Program:
Complete and diversified portfolio
solutions

IG Wealth Portfolios:
Designed to achieve various
investment outcomes
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Capital safety
and preservation

Guaranteed investment Funds (GIF):
Combines an insurance policy with
the growth potential of an
investment fund

High Interest Savings Account (HISA):
Effective saving vehicle that offers an
elevated level of interest income

Guaranteed Investment Certificates
(GICs): Offers a fixed level of interest
income for a specified term

Life Annuity: Insurance product that
provides a guaranteed lifetime income

Expertly Managed Registered
Disability Savings Plans

IG RDSP Core Portfolios:
Designed to achieve investment outcomes
matched to the beneficiaries needs

Customizable and transparent
investment accounts

Brokerage Services:
Personalized brokerage services
and products

Separately Managed Accounts
(SMAs):

Offers personalized direction and
choice along with tax efficiency

I WEALTH
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It takes a team I WEALTH

MANAGEMENT

We inspire confidence and trust with: ;

* A commitment to helping you manage, )
protect and grow your wealth
/" 1G Experts ™, You /" Your Personal
* Our multi-generational focus ! Regional specialists, ‘\: Unique goals, concerns and : Advisors \:
. Advanced Financial family considerations Accountants
* A team of industry-leading specialists Planning .~ I N S Lawyers
with global and local expertise T T
. . . 7 |G Preferred
* Advanced Financial Planning support for { ;
] _ Partners
more complex situations " S
:’ o _— “:
. Banking Solutions Insurance Companies Investments I
! . Complete suite of banking and . Sun Life « Managed solutions E
i Ieno]mg solutions _ » Canada Life » Leading global asset managers :
! ° Natlo_nal Bank (Solutions . Manulife (Mackenzie, BlackRock, Putnam, |
i Banking) * RBC Insurance PIMCO, T. Rowe Price, JP |
:  Equitable Bank Morgan) |
: * BZB Laurentian Bank . Brokerage accounts E
i ¢ Manulife |
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Our advice leads to better financial
outcomes and opportunities

Difference in household financial assets attributable to financial advice

©

1.8x 2.1x 2.3x
 — 15+ years
- 7-14 years of advice
. 4-6 years of advice
No advice of advice

Source: More on the Value of Financial Advice, CIRANO (2020)
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Our commitment
to your family

Focus on you

We manage your
financial plan and
investments with a
total focus on your
personal goals and
financial strategy

18

Provide confidence
Your success is our
ultimate goal. We will
provide clear
financial guidance to
help you gain greater
visibility and control.

Keep you informed
We will be
transparent with our
fees, and provide you
with ongoing updates
tracking your
progress towards
your goals.

Committed to the
community

Our people invest
their time, skills and
passion in making
our community the
very best now and
for the future.

Pay-it-Forward

We are always looking
to help more
Canadians and are on
a mission to increase
financial well-being.
Pay it forward and
don’t keep us a secret.
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ig.ca/f/,/u/in

Written and published by IG Wealth Management as a general source of information only. Not intended as a solicitation to buy or sell specific investments, or to provide tax, legal or investment advice. Seek advice on your
specific circumstances from an IG Consultant. Trademarks including IG Wealth Management and IG Private Wealth Management are owned by IGM Financial Inc. and licensed to subsidiary corporations. Mackenzie Investments’
trademark are owned by Mackenzie Financial Corporation and used with permission. All other logos are trademarks of their respective corporations. All rights reserved. BlackRock® is a registered trademark of BlackRock Inc. and
its affiliates (“BlackRock”) and is used under license. BlackRock makes no representations or warranties regarding the advisability of investing in any product or service offered by |G Wealth Management. BlackRock has no
obligation or liability in connection with the operation marketing trading or sale of any product or service offered by IG Wealth Management.

Mutual funds are not guaranteed, values change frequently and past performance may not be repeated. Recommendations relate only to Investors Group mutual funds. An asset allocation service, iProfile is a managed asset
program for clients with a minimum of $250,000 invested in the iProfile program. Mutual funds and investment products and services are offered through Investors Group Financial Services Inc. (in Québec, a Financial Services
firm). And Additional investment products and brokerage services are offered through Investors Group Securities Inc. (in Québec, a firm in Financial Planning). Investors Group Securities Inc. is a member of the Canadian Investor
Protection Fund.

Mortgages are offered through I.G. Investment Management Ltd.* Inquiries will be referred to a Mortgage Planning Specialist (in Ontario, a Mortgage Agent, and in Quebec and New Brunswick, a Mortgage Broker). *In NB & ON
registered as a Mortgage Brokerage (ON-License #10809) and Mortgage Administrator (ON-License #11256), and in QC, registered as a financial services firm (QC-License #2400376104).

Banking products and services are distributed through Solutions Banking™. Solutions Banking products and services are provided by National Bank of Canada™. Solutions Banking is a trademark of Power Financial Corporation. IG
Wealth Management and design are trademarks owned by IGM Financial Inc. and licensed to its subsidiary corporations. National Bank of Canada is a licensed user of these trademarks. Insurance products and services distributed
through I.G. Insurance Services Inc. (in Québec, a Financial Services Firm).

Insurance license sponsored by The Canada Life Assurance Company (outside of Québec). Commissions, fees and expenses may be associated with mutual fund investments and the use of iProfile™ Managed Asset Program. Read
the prospectus and speak to an IG Consultant before investing. © Investors Group Inc. 2021. (07/2021)



Fees Explainer
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The facts about fees

Mutual fund MER fee

Series U & | Investment I Operating
management expenses

Example: 50 + 13

Service support Audit and legal fees
Fund operations Legally required
Administration documents, such as
annual reports and
prospectus
* Record keeping

* Professional investment * Accounting
management * Fund valuation costs
Supervision of fund * Custody fees

For illustrative purposes only MER based on Series U Balanced Portfolio Fund

21

Taxes —— MER

+ .12

Required to pay
HST on
management
fees and
administration
fees

Advisory fee

A separate advisory fee

is charged for advice, which

caninclude:

* Wealth accumulation
strategies

* Financial planning

* Tax planning

* Household budgeting

* Protection against emotional
decision making

* Actively monitoring your
portfolio to ensure they stay
on track and within your
financial objectives

* Client communication
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Management expense ratio (MER)

What is an MER?

An MER stands for management
expense ratio, which is a built-in fee
that covers all the costs associated
with the management and operation
of the fund.

How do MERs work?

An MER includes several components: a
management fee, operating expenses and
taxes charged to a fund during a given year
expressed as a percentage of a fund's
average net assets for that year.

For example if an investor holds assets of
$10,000 and the fund incurs annual costs
of $100, the MER is 1%.

Mutual fund performance is

reported after MERs are deducted
MERs are paid indirectly, as they are
automatically deducted from a mutual fund.
This means that the reported mutual fund
performance on your account statement is
shown on an after-MER or “net of MER” basis.

10% performance before fees — 1% MER = 9% reported investment performance

For lllustrative Purposes Only

22
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|G Advisory Account fee rate

Household investment tier” Advisory fee rate™

THIRD PARTY

Less than $249,999 1.35% IG FUNDS

FUNDS
$250,000 to $499,999 1.25%
$500,000 to $999,999 1.10% ETEs
$1,000,000 to $2,999,999 0.80%

STOCKS AND
$3,000,000 to $4,999,999 0.60% BONDS, HISA, GIC
$5,000,000 to $9,999,999 0.50% Consolidate assets into

a single account
Over $10 million Negotiable

*The advisory fee rate will automatically adjust as household assets move between asset tiers as per the fee schedule selected.
**Advisory fee rate does not include applicable taxes.

I WEALTH
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iProfile program advisory fee rate

Household investment tier” Advisory fee rate™” ’Sﬁfﬁ‘a’fﬁé"éﬁf‘o”
Low Volatility Alternatives

— Private Pool

Private Pool —
Less than $249,999 1.75% ‘
ETF Private Pool — \\wy
SZS0,000 to 5499,999 1.65% E:f;tg;ngomarkets—
Inte_matio_nal —_
$500,000 to $999,999 1.50% S

U.S. Equity — l“\
$1,000,000 to $2,999,999 1.15% Private Pool
Canadian Equny—~\

—Fixed Income

Private Pool
Private Pool Cash
$3,000,000 to S4I999I999 0'95% Allecations are for illustrative purposes only and not proportionally accurate.
5,000,000 to $9,999,999 0.85% . .
» > ’ Higher Advisory fee lower MER,
Over $10 Million Negotiable designed for tax

efficiency/deductibility

Rates are effective as of May 31, 2021 and subject to change.
*The advisory fee rate will automatically adjust as household assets move between asset tiers as per the fee schedule selected.
**Advisory fee rate does not include applicable taxes

24
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Registered Disability Savings Plan Fees

Mutual fund MER fee and Advisory fee are bundled

. Investment Advisory Operating —
Series B
management I fee I expenses TAXES M E R

Example: .50 + 13 + 13 4+ .12 2.05

* Professional investment * Wealth accumulation * Accounting « Required to pay
management strategies * Fund valuation costs HST on

* Supervision of fund * Disability planning * Custody fees management
* Service support * Tax planning, rollovers * Audit and legal fees fees and
* Fund operations * Household budgeting * Legally required administration
* Administration * Protection against documents, such as fees

emotional decision annual reports and

making prospectus

* Actively monitoring your * Record keeping

portfolio to ensure they

stay on track and within

your financial objectives
* Client communication

25 For illustrative purposes only MER based on Series U Balanced Portfolio Fund
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Lower your fees with our multi-generational pricing program

- Lower fees for all qualifying members

- With a competitive tiered pricing structure, the advisory fee
declines as the level of household investments increases

- Integrated advice and personalized financial planning

- Introduce younger generations to wealth planning

> > > > >

NN ‘ YOU, PARTNER,
> O YOU PARTNER, N\ CHILDREN,
YOU AND co ) YOU, PARTNER, W CHILDREN, . GRANDCHILDREN, ‘
PARTNER L CHILDREN | :-' GRANDCHILDREN | PARENTS, GRANDPARENTS
1 [N (. 1
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